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JEGI hosted its Emerging Company Dinner on June 5th
at the 21 Club in New York City. (From left) Tolman
Geffs, Managing Director, JEGl; Wenda Harris Millard,
Co-CEO, Martha Stewart Living Omnimedia (modera-
tor); Wilma Jordan, Founder & CEO, JEGI; and Matthew
Egol, Principal, Booz & Company (co-sponsor).
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Venture Capital Continues to Invest in Market Disruptors
Firms Turn to M&A to Exit Investments, as IPO Market Stalls

Even though there is uncertainty in the cred-
it markets, a stalled IPO market, and few
billion-dollar plus M&A transactions, the
investment activity level and appetite for
quality businesses in the middle-market
continues to be vibrant. Venture Capital
firms continue to invest in companies that
are providing answers to key disruptive mar-
ket forces and are exiting those investments
via M&A. The Jordan, Edmiston Group,
Inc. (JEGI) solicited a handful of key VC
executives for their responses to the follow-
ing questions:

1. What are the key market forces you
believe will impact your venture activities
through 20102

2. How do you envision capitalizing on or
responding to these market forces?

3. How is the environment changing for

deal exits (e.g., IPO vs. M&A)?

Here are their responses:

Edward Sim

Managing Director
Dawntreader Ventures
wwuw.dtventures.com

blog: www.beyondvc.com ~ DAWNTREADER
We are continuing to move to a broadband
connected world, where everything that we

First Half 2008 M&A Overview

do on a device increasingly lives in the
cloud. Our business applications, our music,
our videos, pictures, and messaging will be
easily accessible from any device, any time,
and anywhere.

We will continue to see new cloud-based
applications and services, and data-driven
services will play a larger role in this new
world. There will be some great opportuni-
ties to invest in companies that take existing
data and run algorithms over these streams
of data to deliver better and more targeted
advertising, personalized recommendations
and search, and better overall services for
end-users.

One of the next phases of growth and large
revenue opportunities will be driven by what
is captured every time you click on a page
and move from site to site. How companies
use this data to improve a user’s online expe-
rience is the next game changer. What I love
about these kinds of opportunities is that
algorithms scale, have high gross margins,

and are highly defensible.

With our computing world living in the
cloud, there will be a whole new generation
of mobile applications that leverage the
increased computing power and faster broad-
band speeds that are offered today.
(continued on page 7)
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M&A activity for the first half of 2008 was increasingly cloudy, but with continued
sun in several areas. The bright spots were in Online Media & Technology and
Marketing & Interactive Services, as well as in sub-$1 billion transactions.
Innovative mid-sized companies continued to trade at a brisk pace, as diversified
media and marketing groups, major technology companies and private equity
investors continue to participate in the “retooling” of the media and marketing serv-
ices industries.

More broadly, economic pressures, ongoing turmoil in the financial markets, and
concerns about consumer confidence hit overall M&A in the first half of 2008 across
most media, information, marketing services and related technology sectors. While
the total number of transactions actually increased slightly to 404 versus 397 in the

(continued on page 2)
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Financial Media Holdings Group
has sold

COMPLIANCE WEEK

a leading provider of corporate
governance, risk and compliance 1
analysis, databases and events
financial and legal executives

at public companies

to

June 2008

a leading information services
and technology provider
of fulfillment and customer
relationship management solutions

an
a portfolio company of

TINICUM CAPITAL PARTNERS, L.P.

has been sold
to

L=

March 2008

" MONEY-MEDIA

a leading business information
provider serving the mutual fund,
asset management and

Congressional Quarterly Inc.

has sold

CQPRress
the college textbook publisher and online
reference information service provider

®SAGE

May 2008

Gartner

has sold

Vision Events
a leading provider of specialized
marketing events for the IT sector

to

CMP

United Business Media

February 2008

corporate board markets

to

January 2008

Wilma Jordan, CEO
wilmaj@jegi.com

Tolman Geffs, Managing Director Tom Pecht, Managing Director
tomp@jegi.com

tolmang@jegi.com

PEARSON

—

Bill Hitzig, COO
billh@jegi.com

ThonkService

a membership association provi
certification, training and even
to IT professionals

m:metrics

the mobile media authority

the leader in mobile measurement

has been sold
to

May 2008

BE KER

GROUP

a leading provider of experiential
and event marketing services

has been sold
to

January 2008

a leading o

has been sold
has been sold to

CM

Intercept Interactive, Inc
operator of

UNDERTONE NETWORKS"™
a premier online advertising net\

has accepted
a strategic investment
from

March 2008

a leading medical education
and communications
holding company

has sold
a majority interest to

DIEEEEE

January 2008

nline B2B media

company providing e-newsletters,
web sites, webinars,
and live events

has been sold

to

b QUESTEX

United Business Media

January 2008

Janu
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Richard Mead, Managing Director Scott Peters, Managing Director
richardm@jegi.com

scottp@jegi.com

Mike Marchesano, Managing Director

mikem@jegi.com




