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a leading medical education and

communications holding company

has sold
a majority interest to
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dmg @ld media

has acquired
the remaining 51% interest in
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GEORGE LITTLE MANAGEMENT

for
$155,000,000

october 2007
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CUSTOM PUBLISHING,LLC

the leading custom publisher
serving the U.S. community
hospital marketplace

has been sold
to

SUNSHINE MEDIA
a H.I.G. Capital portfolio company

may 2007
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ThunkService

a membership association providing
certification, training and events to
IT professionals

has been sold
to

january 2008
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a leading publisher of online communitig
for parents and parents-to-be

has been sold
to
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december 2007
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a leading provider of lead generatlon a
customer acquisition marketing servic

has been sold
to

PlattForm

a portfolio company of

Arlington Capital
PARTNERS

july 2007

The Festival Network

=
a global, live entertainment
production and marketing company

has secured

$10,000,000
in Series C financing

from

SEUGEENHEIM

april 2007
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Fiercelarkets

aleading online B2B media
company providing e-newsletters,
web sites, webinars,
and live events

has been sold
to

QUESTEX

MEDIA

january 2008

n Cambridge nformation Group

in conjunction with
r -
LAY

EXTERNALIS &
has completed a tender o er
for the outstanding shares in
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NAVTECH
/
a leading information provider

to the aviation industry

november 2007

"Publishing Group, LLC

a portfolio company of
The Wicks Group

has acquired

Resources for
Christian Living
a provider of media products and
services for the Catholic community

june 2007

Technolo
@ Guide. co?%/

a provider of leading proprietary
Internet content sites
for mobile technology products

has been sold
to

TechTarget

The Most Targeted
1T Media

april 2007
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MONEY-MEDIA
a leading business information

provider serving the mutual fund,

asset management and
corporate board markets

has been sold
to

PEARSON

P

january 2008

KNOWLEDGESTORM

REACH. SEARCH. RESULTS.
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has been sold
to

TechTarget
The Most Targeted
1T Media

for
$58,000,000

november 2007

Heald®

an innovative consumer
health search engine

has been sold
to

eredith

CORPORATION

june 2007
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GROUP
a leading provider of experiential
and event marketing services

has been sold
to

VIAD

january 2008

circles

a leading provider of
loyalty marketing services

has been sold
to

* ¥ x

Sodexho

october 2007

éﬁ GORILLA
~ NATION

a leading online media company
focused on brand advertising sales|

has sold
a signi cant investment

to

GREAT HILL PARTNERS

may 2007
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Testimonials

“JEGI played an invaluable role as our co-advisor in the very successful sale of Empower Research to Genpact Limited,
a global leader in business process and technology management. With its dual bases of operation in India and the U.S.,
it was essential for Empower to have a U.S. advisor with deep domain knowledge, a strong network of decision-makers
in social media and marketing services, and the ability to maintain a disciplined process across multiple time zones.
The JEGI team not only met these needs but also demonstrated excellent judgment and tenacity in helping Empower
develop and implement its cross-border transaction strategy.”

Debjani Deb, Managing Partner, Empower Research

“We have never worked with an investment bank like yours, where the bankers took part in all
discussions through the final contract negotiations and worked as a mediator in critical situations.”

Christoph Schuh, CMO, Tomorrow Focus AG

“When an M&A deal is successfully completed, the ultimate praise from the seller to his investment banker is to say,
‘I couldn’t have done it without you.” That phrase fully describes my feeling about JEGI’s role in the sale of our business
to Dice Holdings. JEGI’s well-structured process, sound financial and strategic advice, as well as the firm’s determination
were essential in getting the deal done. Hats off to the JEGI team — you earned your fee many times over!”

David Kent, President, Rigzone

“JEGI was a critical partner and instrumental to the successful divestiture of our Vision
Events business. Their knowledge of the Media and Events space coupled with unique

insights and relationships allowed us to accomplish our goals within the context of a very

challenging economic environment.”

Craig Safian, Group Vice President, Global Finance and Corporate Development, Gartner

“I can’t tell you how impressed we were by JEGI’s performance on this deal, in terms of professionalism, business
smarts, people skills etc. The team was as accomplished at the strategic as it was with the details and demonstrated
a superior grasp of our industry and the market throughout. JEGI was very tough when it needed to be and went toe
to toe with the heavy hitters to get us the best deal postsible. Your team really kept us all on an even keel throughout
this roller coaster ride. On behalf of us all, thank you for representing us.”

Mike McGraw, Managing Partner ¢ COO, Big Fuel Communications

“Forbes” experience with The Jordan, Edmiston Group in the sale of Investopedia was
impressive. They quickly grasped the essence and value of the company and identified a
range of serious potential buyers. The process was efficient, and the outcome of the sale
to ValueClick clearly was very beneficial to all involved.”

Tim Forbes, President ¢ COQ, Forbes, Inc.

“We are extremely impressed with JEGI’s work on our recently closed deal. The team performed above and beyond expectations
in all areas, but there were three that really stood out. First, the JEGI network is remarkably expansive and provided unrivaled
access to CEOs and corporate development professionals alike. Second, JEGI ran a tight and detailed process with a rigor
and attention to detail that I've rarely seen. Third, the team showed exceptional negotiating skills throughout the process and
demonstrated a work ethic and intellect that is truly exceptional. We quite literally could not have done it without them.”

Scott Albro, CEO, Focus Research



The Jordan, Edmiston Group, Inc.
150 East 52nd Street, 18th Floor
New York, NY 10022

Phone: 212.754.0710

Fax: 212.754.0337
Web: www.jegi.com




